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1. Answer the following in brief: 1x8=8

O SRICAINE B e T ¢

(@)

(b)

(c)

(d)

(e)

(9)

34T SAAD

What is competitive advertising ?

foraiTereR Rewem &2
What is field coaching training ?
cFa IR e /e

Sales quota is actually sales made by the salesperson.

(State true or Jfalse)

Rogoi 2o Rt w41 R Rt oot Qe 2 (a @ S5 fa2)
What is commission method of remuneration ?

A ™R o e

“Meaning of advertisement and publicity are same.” Comment.
“Resierm @i 25 SIbRa s a1 sy i |

What is press publicity ?

eSS 2619 St 52

Write one significance of buying motives.

T 4G 9O i By |
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(h) Write one purpose of employing advertising agency.
Reisi arsfted FeasR o Sy B
2. Answer the following : 2x5=10

woiq AR Ted a8

(@)

(b)

()

(e)
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Write two significances of market research.

TG SR 76 ¥ )

Give the meaning of sales report.

fRcrer elferamms o1 il |

State two factors which affect media selection of advertisement.
ReEie G ARA© ASR (AR 75 ot il |

What is meant by control of salesman ?

Rigerel Faad 3T [ qame

Write two external sources of recruitment of salesmen.

Rl T FEE 707 Jfed e ol
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3. Write a note on need of fixing quota for salesmen. 3

fRtFeld AR 4R Fesiom [aw 9B Gl Bl

4. Write three advantages of straight commission method of wage

payment. 3

B4l R T @on simien oMb FRuiEm B

5. Write a note on.media planning of advertisement.

3
Realo@ M4 ARTENR ev9e B B B

6. Briefly explain fear as buying motive. 3
7 @i fBpitel ©F A SIS G i 91 |

7. Write a note on selection of advertising agency. 3

J@Iom qreides qicRe 899w Bt GBIt Bl |

Or / #3311

Write the basic elements of an advertising copy.

Rt fEf31 9 1 TolmeeaE ot
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8. Write the function of a sales manager. 5

FF “Reiers SrbseR e Rt

9. Briefly write the essentials of an efficient publicity programme. 5

fielel @il SIS SIRFPI TR B ot
10. Write the objectives of remuneration plan for salesmen. 5
SR TgR A SIbFE ST PR fora
11. Write a note on sales conference. 5

ﬁﬁwﬁr@mﬁmaﬁi (Bizt Tt |

12. Write five physical traits of a salesman. -

o TAEE S5y tafe @d fordl |
or / =

Discuss the need of evaluation of effictiveness of advertisement.

WWWWWWWn
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13. Discuss the features of a good advertising copy. S

s Reaiol il @R RREFNR Sicesa 5|

14. Write five important aspects on which market research convey

information. =

FGIT SRR 3T AGH e SeR0eRI M55 o1 w2l foyaly |
Or / 737t

State the direct method of selling goods by producers to consumer
S:

Besim alRl derFelE i [e! 34 R e Ra B

15. Discuss the utility of salesman report to the company and the

salesman. 8

@I O Rearor e Foarer eformm Serifte sy o

16. Explain the methods adopted for gathering primary data in mark
arket

research.
8
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17. Discuss the function of sales organisation. 8

R FRIR PIEEt e 4 |
or / ¥z

Discuss the various buying motives and their uses in advertising
display.

ﬁ@,ﬁqﬁwﬁ@ﬁmma@%m GIRERE 7Y SIS 351 |

18. Discuss the various types of customers. 8

Discuss the disadvantages of newspaper advertising.
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